How to Find and Pay for a Financial Adviser

s STRATEGIES:.c
City and County of Broomfield

© 2012 Strategies, LLC. All rights reserved. Information contained herein is only for individuals of the named organization above that meet directly with a representative of
Strategies, LLC.. No part of this booklet may be re-produced or disseminated without the express written consent of Strategies, LLC.



. Agenda |

Terms for Financial Advisers
« Designations and Specialties

How to pay for financial help
Questions to ask during your planner search

Resources to start your search
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* FINRA performs all relevant disciplinary and record-keeping functions.

I The North American Securities Administrators Association
(NASAA) oversees the licensing requirements of three key licenses:
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Fiduciary Standard
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Example: Jeff invests $2,500 in a mutual
fund with a 5% front end load.

Jeff actually invests $2,375 in the mutual

fund and $125 is paid to his adviser as a

commission.

Jeff's mutual fund must earn 5% to get back

to his original $2,500 investment.

If Jeff decides to sell his mutual fund, there

will be no fee to sell.
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Example: Judy invests $5,000 in a mutual fund with a
5% back end load.

Judy’s entire $5,000 is immediately invested.

If Judy wants to sell her fund 2 years after she bought it,

she will pay 3% of the fund value.

If Judy waits until Year 6 to sell her fund, she will pay no
fee to sell it.
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Example: Josh has $10,000 each in 2 different Mutu  al Funds
Fund ABC has an expense ratio of .55%. The annual dollar amount Josh
pays for Fund ABC is $55.

Fund PDQ has an expense ratio of .87%. The annual dollar amount Josh
pays for Fund PDQ is $87.
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Percentage of Assets Under Management.

Here, you pay an annual amount over all of your assets for ongoing
iInvestment monitoring.

- Typically, the charge is about 1%/year of assets managed.

- Charges are deducted from the investments quarterly

- If your assets go up in value, the dollar amount you pay rises.

- If your account drops in value, the dollar amount you pay is less.

Pros: Generally your investments will be in no-load mutual funds or other
less expensive products. The adviser is incented to keep you as a long
term client, not just a quick sale.

Cons: Larger account minimums are usually required to use these
services.

Best for. People who have accumulated a nest egg of $100,000 or more
and would like professionals to manage the investment mix.



Flat Fee or Annual Retainer.
Advisors using this business model charge on a project or hourly basis.

- Advice is not centered around investment sales, but more about solving
financial questions

. Investment recommendations can be made, but the adviser is not
making a commission on the investment you buy.

- This is like working with a CPA for your taxes or attorney for your will.

Pros: Not all financial questions are answered by buying a mutual fund.
Sometimes you need a pro to advise you on college savings, how much to
save for retirement, whether to rent or buy a home, etc.

Cons: You will need to be able to write a check for the financial advice.
Fees are not deducted from investments in small increments.

Best for. People who have accumulated a nest egg of $100,000 or more
and would like professionals to manage the investment mix.
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Your MPP Plan Provider: Wells Fargo
www.wellsfargo.com/retirementplan
800-728-3123 for one on one help
Access your account to:
View your account balance
Change your investment elections

Strategies, LLC is the Investment

Advisor for your plan.

ksullivan@strategies-llc.net or 1-800-276-
8952 for investment help on the MPP

Strategies can give investment advice, but
we cannot make changes to your account.




